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Agenda by Section
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 Introduction to the FDIC
 Introduction to Money Smart 

Website
• Homepage

• Teach webpage

• Learn webpage

• Implement webpage

 Preview of Money Smart Products
 Other Resources
 Connecting with the FDIC



Introduction to the FDIC
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 Founded in 1933
 Independent federal agency
 Major responsibilities:

• Insuring deposits 

• Bank supervision 

• Consumer protection

• Failed bank resolution



Economic Inclusion
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Five priority areas:

 Financial education
 Insured deposits
 Consumer credit
 Mortgage credit
 Small business



FDIC and Financial Education
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Money Smart was first released in 2001.

Nearly 25.2% of U.S. households are unbanked or 
under-banked.



Training Model
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FDIC
• Provides training 

and support to 
instructors

Instructors

• Deliver training to 
adults based on 
organizational goals 
and participant 
needs

Participants

• Build financial 
skills and 
confidence 
through 
knowledge and 
practice



Target Audience
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 People:
• With low to moderate incomes

• With limited or no relationships with banks or credit unions
• Who are establishing their financial lives, employment, and credit 

histories

• Who want to improve their financial situations

 Entrepreneurs/small business people:
• Prospective or actual



Money Smart 
Website

9
www.FDIC.gov/moneysmart

The FDIC’s Money Smart financial education 
program can help people of all ages enhance 
their financial skills and create positive 
banking relationships. 

Visit our website to learn about:

 Curriculums to teach the Money Smart 
Program

 Money Smart Self-Paced Tools 
 Implementation Ideas and Strategies
 Upcoming Training & Events
 Money Smart News

http://www.fdic.gov/moneysmart


Money Smart  
Teach 

Instructor-Led
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 Teach people of all ages how to manage 
money with free, easy-to-use resources in 
the FDIC Money Smart Program. 

 Watch our Money Smart Teach Video to 
learn about the Money Smart Program!

Teach Video



Money Smart  
Learn
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The Computer-Based Instruction (CBI), a 
game-based learning design with separate 
learning tracks for adults and young adults 
ages 13 and older. 

The MP3 version uses dialogue to deliver 
basic financial information in four categories. 
 Basics of Banking
 Checking Accounts
 Savings/Spending Plan
 Borrowing Money



Money Smart  
Implement
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These resources include:

A library of implementation 
ideas

A network of recognized 
training providers, and

Delivery strategies. 



Money Smart for Young People 
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Lesson Plan Lesson Activity Parent/Caregiver 
Activity

Presentation Slide



Sample Educator Guide: Extended Exploration Section
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 English Language Arts
 Writing Prompts:

 Why is cybercrime so popular? What is it about the Internet that has made it possible for thieves to expand 
their network of crimes?

 What rights do you feel you should have as a consumer in order to keep your identity safe and protected?
 What role should the government play in protecting your privacy rights?

 Mathematics
 Activity/Project Ideas:

 Have students review identity theft statistics and calculate the probability of becoming a victim of identity 
theft based on national averages.



 Social studies and economics
 Discussion Topics:

 Explore and discuss what role the government should play in protecting citizens from identity theft.
 Discuss identity theft on a global level and compare how identity thieves work around the world. Use examples 

such as the widely known “Nigerian” e-mail scam. 



Money Smart for 
Young Adults
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Money Smart for Adults
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2018 Money Smart for Adults
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8 Managing Debt

9 Using Credit Cards

10 Building Your Financial 
Future

11 Protecting Your Identity 
and Other Assets

12 Making Housing 
Decisions

13 Buying a Home

14 Disasters—Financial 
Preparation and Recovery

1 Your Money Values and 
Influences

2 You Can Bank On It

3 Your Income and 
Expenses

4 Your Spending and Saving 
Plan

5 Your Savings

6 Credit Reports and Scores

7 Borrowing Basics



Every Module Has Sections
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 Module 6: Credit Reports and Scores

Section 1: Credit Reports

Section 2: Credit Scores

Section 3: Getting and Understanding Your 
Credit Reports and Scores

Section 4: Disputing Errors in Your Credit 
Reports

Section 5: Build, Repair, and Maintain a 
Productive Credit History



Components in Every Module
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Training Preparation Checklist
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Instructor Guide / Participant Guide
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Instructor Guide / Participant Guide 2
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Guide to Presenting Money Smart for Adults
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 Practical information on topics 
such as:

 Preparing for training

 Delivering training

 Supporting participants with 
disabilities



Scenarios for Financial Inclusion
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First released 
in

October 2017



Scenario 1
Ming Opens a Checking Account
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Suggested Use
Module 1: Bank On It

• How will Ming’s new debit card work? 
• How can Ming avoid overdrawing her account?
• What should Ming consider as she decides 

whether to participate in the bank’s overdraft 
program? 



Scenario 2
Terrence Wants to Modify His Home
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Suggested Use
Module 2: Borrowing Basics

Terrence was recently diagnosed with multiple 
sclerosis. He wants to modify his home so he can 
navigate it more easily and realizes he needs 
more money.



Scenario 3
Portia Learns About ABLE Accounts
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Suggested Use
Module 5: Pay Yourself First

• What questions should Portia ask or 
research before deciding to open an 
ABLE account?

• How is saving money going to help 
Portia? 

• What are qualified disability expenses 
and where can Portia learn more 
about them? 



Scenario 4
Juan Buys a Home
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Suggested Use
Module 10: Your Own Home

Juan is a military veteran with a service-
connected disability. He wants to buy a home 
and wishes he had saved more money.



Money Smart for Older Adults (MSOA)
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Image of Instructor Guide
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Instructor Icon Guide
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Presentation

Present information or 
demonstrate an idea.

Review

Refer participants to and 
summarize material provided 
in the Participant Guide.

Activity

Guide participants 
through an activity to 
support their learning. 

Assessment

Direct participants to take a 
short test.

Discussion

Facilitate a discussion 
about a topic as 
directed.

Ask a Question

Present a problem or question 
for discussion.



Presentation Planning Guide
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Money Smart for Older Adults 
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Exploitation by an 
agent under a POA or 
person in another 
fiduciary relationship

Investment fraud 
and scams

Lottery and 
sweepstakes 
scams

Theft of money or 
property by family 
members, 
caregivers, or 
in-home helpers



Money Smart for Small Business
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Money Smart for Small Business Modules
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Computer Based Instruction (CBI) Self- Paced
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Benefits of the CBI
 Compatible with desktops and 

mobile devices
 Flexible
 Can be completed in one session 

or pick up where the user left off
 Interactive Game Board Design
 Free



Certificate of Completion
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Money Smart Podcast Network
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Other Resources

39
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Connecting with the FDIC



Regional Contacts
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FDIC’s Role Includes:
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 Distribute Money Smart

 Teach Train-the-Trainers

 Provide technical assistance, e.g. link sites interested in 
delivering financial education with potential instructors

 Highlight promising ways to use Money Smart and 
supporting resources



Money Smart News
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 View online or subscribe
 It provides:
 Updates on the Money Smart program
 Success stories, such as:
 Best Practices for Teaching People with Visual 

Impairments
 One Bank’s Way of Promoting Financial Education 

Through Summer Employment 
 Submissions are welcome



Money Smart Alliance Program
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 Alliance members:
 Provide training
 Promote Money Smart
 Support local organizations that use Money Smart
 Evaluate Money Smart efforts

 Membership Process
 Apply Online: https://www.fdic.gov/moneysmart 

https://www.fdic.gov/moneysmart


Benefits of Alliance Membership
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 Designated FDIC point of contact
 Listed online in directory of members 
 Conference calls and webinars 
 Priority consideration for publication in Money Smart 

News



FDIC Consumer News
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Offers practical guidance on becoming a smarter, 
safer user of financial services

Consumer News Website: 
www.fdic.gov/consumers/consumer/news

http://www.fdic.gov/consumers/consumer/news


COVID-19 Information (www.fdic.gov/coronavirus)
• Public confidence communications
• Frequently asked questions
• FDIC Consumer News: COVID-19 and 

Your Financial Health
• Economic impact payment outreach

• Supervisory actions and 
communications
• Joint Statement on CRA 

Consideration for Activities in 
Response to the COVID-19
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https://www.fdic.gov/consumers/consumer/news/covid-19.html


Receiving Economic Impact Payments

• IRS Qualification
• Digital Banking
• How to find a bank to open account 

on-line
• How to choose the right account
• Covid Scams
• Providing your new bank account  

information to IRS

https://www.fdic.gov/coronavirus/economic-impact-payments/index.html
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https://www.fdic.gov/coronavirus/economic-impact-payments/index.html


Selected Materials in Response to COVID-2019 
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 Money Smart Parent/Caregiver Guides
 Money Smart for Adults

• Module 14: Disasters-Financial Preparation and Recovery
• Module 4: Your Spending and Savings Plan 

• Try It - Adjusting a Spending and Saving Plan
 Module 5: Your Savings

• Try It: Unexpected Expenses
Apply It: My Emergency Savings Fund Plan
Apply It: Estimating Savings for Changes in My Income and Expenses

 Module 4: Your Spending and Savings Plan
• Section 2: When Money is Short

www.FDIC.gov/moneysmart

https://fdicnet.fdic.gov/content/fdicnet/home.html
https://catalog.fdic.gov/system/files/4_IG.pdf
https://catalog.fdic.gov/system/files/4_IG.pdf
https://catalog.fdic.gov/system/files/5_IG.pdf
https://catalog.fdic.gov/system/files/5_IG.pdf
https://catalog.fdic.gov/system/files/4_IG.pdf
https://catalog.fdic.gov/system/files/4_IG.pdf
http://www.fdic.gov/moneysmart


How to Reach Us
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For comments and questions, email:
communityaffairs@fdic.gov 

Money Smart website: https://www.fdic.gov/moneysmart 

https://www.fdic.gov/moneysmart


Closing
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Thank you for your 
interest in
Money Smart.
https://www.fdic.gov/moneysmart

https://www.fdic.gov/moneysmart
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